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1.1 nﬁﬁﬁ’ﬂﬁﬂﬂaqwé (Strategy Development)

TimouAInIuugIudn @ dusiudiSnasedvlslunisinvinnagns

N. NITUAUNIIINNINAYNS
(Strategy Development Process)
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0. NISAANINUUFURNISUALNISO1EN0AFNISUSUR
(ACTION PLAN Development and DEPLOYMENT)

1) uWuUURNIS (ACTION PLANS) : 38n1sTunisdanviouwudunnis

2) nasuunuuUAnisiuly (ACTION PLAN Implementation) : 8n1slunisaneven
wWuUHURNsIUgnISUFUR

3) N193naT5NINEINS (Resource Allocation) : vinednulslviiiuladn fndweanssdou
n1sduasdiudu q wdeuldlunisatuayuunulfinisaulszauniudiiga

4) UHUFIUYAAINS (WORKFORCE Plans) : unudIuynaInsiiddyfaivauu
AudNSaYeNTngUszaNAlunagnsuazsunuliRnisdeslsdng

5) Fa¥anan1sAfiunns (PERFORMANCE MEASURES) : fainvdesdinfidduils

AnnuAudSauasUszansSnavesunuuuinisioslsdng
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- fiyuie (Comparisons) : finsifisuidganadwisugiisuiinuizay
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1IN 2 WIUUINIS (Customers)

34 D U a L% VD U a
2.1 AITUATANINYDNNIUUINIS 2.2 AITUNIWUYDINNITUUINIS
(Customer Expectation) (Customer €ngagement)
n. N1sSUWvESuUUSnis (Listening to n. Uszaun19nleedisuuinis (Customer
Customers) Experience)
Y. NIFIWUNNAUFNTUUZNIS UasNISIANIS ¥. N1sAUNIAUNIwela Aulidewelauas
1Yiu3n1s (CUSTOMER Segmentation AUKNWUYBNIHUSNIS (Determination of
and Service Offerings) Customer Satisfaction, Dissatisfaction,

and €ngagement)

NAAWS 2 : WA SUUSNIS (Customer Results)

U

(1) Arunswelawesl§uuinis (CUSTOMER Satisfaction) : waawsarununswelauazaruliinewels
youRsuusnisiiuegnals

(2) APUKNWUYOIRTUUINIS (CUSTOMER ENGAGEMENT) : WaaWsAIUAMUKNWUYEIRSUUIns1Tu
ogls
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2.1 AIUAIANINYDINTUUTNIS (Customer Expectations)
TvimauAIoIuWug Ul = nav/WieildsnisegialslunisSunagsuuinns
LAEAIMUANISUINISINOMDUAUDIAINUADINISYDIRTUUINIS

Y. NITIMUNNGUKTUUINIS UasNISIANIT
¥iu3nas (CUSTOMER Segmentation and
Service Offerings)

0. NISSUWNKSUUZNIS
(Listening to Customers)

1) ﬁ%’uuﬁmsﬁﬁagﬂuﬁwﬁu (Current 2 1) N153uuUNNguRSUU3NISs (CUSTOMER 1
CUSTOMERS) : nev/d1efiasnns Segmentation) : nev/defiAgnisedialsiu
aﬂﬁQPSTUQﬂﬁﬁUﬂQ‘UQﬁMWUﬁ LA NISOINUANANRSUUINIS
Fanagduudnig tvelilFunds
ansaumananunsaunlulsla 2) N1939mN1511WU3NIS (Service Offerings) :

neav/W1eiidgnasegvlslunisannas 3
Tviusnismu nauysuusnns
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1)

2)

2.2 AMUKNWUIDINTUUINIS (CUSTOMER ENGAGEMENT)

Y 6

limouA1InIuNUSIUIT : nov/HreiiiSnisegivls TunisasiemIuaunus
uaztaduadnuszaunisalyeNisuuinig

0. U%zﬁUﬂﬁﬁﬁﬂaﬁﬁi%UU%ﬂﬂﬁ 9. N1sAUnIAIUNIwela Aanulunswela
LAT AAIMUNNWUYIIWUSNIS (Determination of

Customer Satisfaction, Dissatisfaction, and

(Customer Experience)

N159ANISAUFUNUS (Relationship Engagement)

Management) : nov/W{18d38019

o0e14ls TuN1saZ19AI LS URNUSSU nov/Wreiidgnasednvls TunisAumnn

#§uu3nis (CRM) ﬂfmjﬁ\awa% AUlLNInela uazAIIURNWY
YIRITUUZNIS

N159ANISYDSONLSYU (Complaint
Management) : novy/W18d38019
og1vls TunisannisdedeuiSauann
HSUUSNIS
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HABWS 2 : WAAWSAIURSUUSNIS (Customer Results)
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3.2 UssAnsSwaveInIsu§umnns

3.1 NS8UUNISNINIU (Work process) . .
(Operational Effectiveness)

N. NI1599NUUUNISUINISULALNITUIUNIS N. Ussansninuazsussa@nsnayeunns
(Service and Process Design) Uﬁﬁﬁﬂﬁ? (Operational Efficiency
and Effectiveness)
Y. N1F9ANITHALNISUTUUFINTZUIUNIS
(Process Management and Implement)

NAY9NNISUIUNISNINIU (Work Process Effectiveness Result)
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1)

2)
3)

4)

3.1 N33UUNITNINIU (Work processes)
lvimouAI0 uWUgIUIN : nov/K1edidBniseantuu 9an1s wasusuusy
NI1SU3NISUaENSEUIUNISTINIUNdAyednNls

. N1599NLUUNITUINISUASNTSUIUNIS . ﬂ’]%‘f\Jﬂﬂ’ﬁLLagﬂ’ﬁU%JUU?Qﬂ%’%U’JUﬂ’]?
(Service and Process Design) (Process Management and Implement)
Y901 UAYDNINISUSNIS (Service 1) m%mnavmumﬁzwamaﬂgum (Process
Requirements) Implementation) : nev/dretiulaldegnals

a ) . 29015U9 U[?*N’]UU?”‘Q’]’)U?J@\T?\?”U’)UY]Q?
N1999NKUUUINIST (Service Design) Q

v VINTURAING LUuIUMﬂaJ?Janﬂwumma'\ﬂm
YONIUAYONINILUIUNIS (Process

Requirements) 2) n1sUFuUgenseuaunis (Process
NI1999NLLUUNILUIUNIS (Process Improvement) ﬂ@x‘i/N’]SJJJ')Sﬂ’\S@&J'NV(‘z
Design) Tum3U3U1Ja\m'a°’mum3m\mummﬂw
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N. NI1S99NLUUNISUSNIS LASNTSUIUNIS
(Service and Process Design)

1)

2)

3)

4)

YONIUAYDINANNITUINIT UASNISUIUNIS
(Service Requirements) : nov/W1eiidgnisednls
Tunnsdmvinderanuaiidndyvesnisuinasg
N1599NULUUUINIS (Service Design) -N9v/Wed
38n1gedavls tunisesnuuuudnig tiveliiiulumiy
ForavunfidAny

YONINUAYDNNILUIUNIS (Process Requirements) :
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YDINTZUIUNITYINIU wagnssuIUNISatuauU
N1999NLUUNILUIUNIST (Process Design)

N ]
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azlg SIPOC Model Tun1samyin

Service and Process Design
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