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Total Points Percentage Score Score
Summary of Possible 0-100% (A x B)
Criteria Items Column A Column B Column C
#2343 1 nagns (Process)
1.1 mMsdmvinagns a5 9.00
1.2 Msthnagnsluufun 45 6.75
Category Total 90 15.75
Fa3n 2 anA (Process)
2.1 ANUAIANTIVBIRTUUINNT 40 6.00
2.2 ANUENTUYDIRTUUTNNT 45 6.75
Category Total 85 12.75
#233a 3 MaufiAnts (Process)
3.1 NTEUUNITNU 40 6.00
3.2 UsgaAnduavesn1suunnis 45 9.00
Category Total 85 15.00
SUBTOTAL 1/2/3 260 43.50
F28307 4 nadws (Results)
4.1 waansiunisunagnsly
UfjiRAuaziuuinnssy 20 2% 00
4.2 WadwSAUETUUINNg 80 20% 16.00
4.3 HadNsAUUTTAVBHATDY
) 40 20% 8.00
NILUIUNITNNU
SUBTOTAL Cat. 4 140 28.00
GRAND TOTAL (D) 400 TOTAL SCORE 71.50
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Strengths Opportunity for Improvement : OFI
6
1 nagns (Strategy)
1.1 miﬁ'@]ﬁ’maqwf (Strategy Development)
NITUIMMITATINAYNT (Strategy Development AvthiawaluansmzuasuwInNduszuy 87 @179 Flow chart
mn. { o %
Process) %382995 NI saSuusWwAUMIIE BW 1H
= o 6 A e A v A v v A &
. .. 3 asnumumMIdswiaglszasddanagninidonluanuidoriaianads
%, andaRIaInagns (Strategic Objectives) y S o ge .
Wik NI TIAUNUNRYNS
1.2 ﬂﬂiﬁﬂﬂaqﬂﬁﬂﬂﬁu‘“@ (Strategy Implementation)
arviaunul Juannaunusiuunwnagnsluudazunm 189
mMsaruuwl fuanusznstnanaagn1sljua MAnaaITIAUNBLJURNIUAZAIAIANITEE NITTUZAUUAZIZHEN?
ﬂ' > o v [ { %
(Action Plan Development and Deployment) AITIATULHUA UL AR TUAZLHUN TN NIRRT AR BUNUNANTUAS
WU JUans
MIUTULURuuinnl JUEnT3 (Action Plan ~ e e o
. WANMIUTU Runukud fanslunsdiisdn
Implementation)
2 H3UU3N13 (Customers)
2.1 | ANNANARIIVBINIULINT (Customer Expectations)
o dl [ Qs a v L™ 6 (%
arsiEwanw I wszuulunssuNs U§aunwus uassing
n. | MITUWIRIULINT (Listening to Customers) AIULTNNT NATAUARULATLANGINHANINRIULTNT (C1 - C9)
. e o . A mﬁ:q‘i%mﬂumsﬁwLLuﬂmju;ﬁ'uu’%m‘m@iazmju
MIUUNNGNETILINT wazmidansliying . . 30 0
2. adaunmathiawauwininiduwszuulundazwadadas

(Customer Segmentation and Service Offerings)
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22 | ANURNNUYBIFIULINNT (Customer Engagement)
e aasauwInsniduszuulumIassuazsamIa NURUWKEAL
n. ﬂi:ﬁﬂﬂ’limmadr}diuumﬁ (Customer Experience) ve . D
Hauyinmausnanuudazngy (iniduean)
midumanuisnala analidawels uazanuyniiu AITLEUBTUABUNNTABA (MIULINGY &T9LAT0I0 LALTILTIN
. maa;ﬁ'uu’%ms (Determination of Customer ATLA AANN ILEUE) maaﬁ%’uu’%mnlﬁimmju
Satisfaction, Dissatisfaction, and Engagement) a3 2.4 JUsTNRNALTWA AN TARAN
3 | szuulfyen1s (Operations)
3.1 | n3zUINIININU (Work process)
o o v o d' o o a U 1 d' d'
lumssardarmuenganuaiuiniinasls VOC udiunisuadnian
R lunssarhdatinue
NIDONULLNNTUINNT LAZNTZUIUNNT (Service and _ a4l .
il NIDBNUULUINNT NIBANUULNIZUIRNNIIUNE AR LA
Process Design) o Ao o A A o« o
nazuawnMIasuayuiddy amdowduuwimeiiduszuy (enald
wafialunsaanuuuunanaiia ld)
M@ IUAZNTLIULUTINTZLIUMT (Process . . e L y
%, asthiawan3ld SIPOC Tvaaanuaziduanaaniiduszuy
Management and Implement)
UsrEnBuaveInIUuanIs (Operational
3.2
Effectiveness)
a A a A Aa wen a QI U di A A Aa wen
n. | YezEninwuszdseEnnavesduanis aRTLRAMs LTS asdonsatnmailunsy JUaanm
. ., 13971 Flow chart 283gdiNatuazganuiula tNauaasliiiuis
2. | MIveMIAIeTLglnn
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